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Pe3ome

Ilpomenume 6 KOHYyenyusma HaA MAapKemuHed ce NpPoGOKUpAxXa He camo om
2Nn00anU3aYUAMAa U 8CENPOHUKBAWUME ,, HOBU MEXHOI02UU “, HO U OM OPACMUYHA NPOMAHA 8
MUCTEHEMO HA MEHUONCMBHMA U nooxooa Kvm nasapa. llowsmuemo 3a mapkemune uma
HYJ#Oa om npededhunupare, a cucmemama, ype3 KOSmo mou HoCU CMOUHOCH 3a KOMNAHUUME
€ 6ce N0-HeeOHOPOOHA U C1ed8a 0d ce pazenexcoa Kamo coop om mMooyiu, KOumo asmopvm uje
Hanpasu onum 0a nocoyu KOHKpemHo. 103u 00K1a0 uma ouje Heiexama 3a0aua 0a KOMeHmupa
HAKOU OM HAl-3HAYUMUNE HOBUHU OM CEKMOPA 668 6PB3KA C MAPKEMUH208UME PEATHOCMU, 8
pamkume Ha KOUmMo mpsoea 0a pabomsm KaKmo MeHUONCvbpume, maxka u npenooasawjume
oucyuniunama. Benpocnume nosocmu 6 pabomama na éodewu komnanuu kamo Coca-Cola u
Starbucks 6o0sm xkvm eona nocoxa — mapxkemunevm O0a ce npeevpHe 6 UHCMPYMEHM 3a
VApasieHue Ha OMHOWEHUMA ¢ Nompebumenume Ha pasiudHu HU6A, Hal-6eue N0 OMHOULEHUE
Ha NOBUUUEHOMO U3HCUBSBAHE.

Knwuosu Ooymu: mapxkemune MeHUONCMBHM, CMOUHOCM, pAcmedc, NOMpeOUmencKo
u3zoicuss8ane, UHOBAYUU

JEL knacuguxayus: M100, M300

Abstract

The shift in the concept of marketing as particular set of activities in business
organizations has been provoked not only by globalization and the omnipresenting ,,new
technologies “, but also by the drastic change in management mindset and its approach towards
the market. This paper aims to comment some of the most significant recent news in the sector
with regards to the realities that both marketers and university teachers should follow. Those
novelties in the policies of the companies such as Coca-Cola and Starbucks lead to one crucial
conclusion — marketing should be transformed from strictly determined set of product-oriented
activities and processes into a tool for consumer relationship management on various levels,
predominantly focused on consumer experience providing.
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[IpomeHuTE B MapKeTHHrOBaTa IEMHOCT ca OOMYalHO SBJICHUE, HO ONIPEIETICHO MAaCOBOTO
W MHTCH3MBHO HAXJIYBAaHC Ha TCXHOJIOTHMUTC B CIKCIAHCBUCTO U 6M3Heca, KaKTO U IIOBHIICHOTO
BHUMAHHWEC KbM YCIIYTHUTC, JOBCA0XA 10 APACTUIHU TpaHC(i)OpMaLII/II/I, YUATO KaTCrOPUYHOCT 1IC
OTJIENIH YCTICUTHUTE OT HEYCIeITHUTE KOMITaHuU. HacTosmusT qokiiaj € Hail-Beue TeopeTHueH
Y MMa 3a Led Ja HampaBu KpaThbK 0030p Ha CIy4YBalIOTO C€ HAIMOCIEAbK B MOJIUTUKUTE Ha
BOJICIIN KOMIIAaHUHU, KOUTO C€ OMMTBAT Ja C€ afalTUpaT KbM IMa3apHUTE PEATHOCTU. A TE€ OT
CBOSI CTpaHa ca CWJIHO MOBJIMSHH OT TOBEISHHETO Ha MOTPEOUTENs, TOCTHIBT MY JIO
uHdopMalvg U OKEJIaHWeTo My JAa Obae uHPoOpMHpaH, 3a0aBisBaH, MPOBOKUPAH U

€MOLMOHAIIHO MOBJIMSH OT TOBA, KOETO MPaBAT KOMIIAHUHUTE U OpaHOBETE 3a HETO.
CTo0iiHOCTEeH MapKeTHHT

B erana Ha opopmsHEe HA qUCHHMILTAHATA ,,MAPKETHHT " Ha (OKYC ca OMIIM THProBCcKaTa u
MPEeIMMHO JUCTPUOYIIMOHHATA CTpaHa Ha Ma3zapHo-pasMeHHUTe oTHomieHus (Karpanmkues,
2016). dakr e, ye MapKETHHroBaTa IEHHOCT € OMja BeYe ChC CBOS SICHO IIOJIE€, HO YHCTO
JICKJIApaTUBHO He ¢ Owia popMyiiMpaHa Taka, KakTo s Bh3IpUeMaMme JHec. B OH3M HavajeH
MepHOoJ] ,,KOMYHUKAIIUUTE * HAPUMED Ca TIOYTH HAITBIHO MPEHEOpPETHATH, 2 OTChCTBUETO HA
MIPOMOLIMHM KAaTO CTHUMYIIM 32 MOKYIKa CBIIO € J0CTa MOKa3aTelaHo. ToBa MOXe Ja ce O0sICHH
IBPBO C HAJTMYUETO HA CHhBCEM MAJIKO KaHAJM 3a pekiiama, NPEJMMHO BECTHHIIM, PaJu0 U
TeM’bpBa MPOXOXKAala TeNeBU3Hs, HO U, BTOPO, ChC CIAaOWsl MHTEH3UTET Ha KOMepCHUaTHaTa
koMyHuKaInusa. OT mepcrnekTuBaTa Ha ChBpeMeHHaTa IPaKTHKa BCE €IHO ToraBa M300I1I0 HE €
MMaJio MapKeTHHT. Jlopu XapaKTepUCTHKUTE ¥ KAYECTBOTO HA MPOJTYKTUTE € U3BBH IUCKYCHATA
3a CMETKa Ha KOJIMYECTBOTO HA MPOW3BEIACHHUTE W JIOCTABCHW CTOKM HA TOYHHTE MECTa 3a

npojaxoa.

KbM gHemHa nata MapKkeTHHroBaTa JEHHOCT € IMO/JI0KEeHa Ha TPOMEHH €THOBPEMEHHO
(v 3aTOBa CBBP3aHO) 8bMpPEUIHO, IO OTHOIICHHE HAa COOCTBEHATA CU OPTaHU3alUs, U 6bHUIHO,
0 OTHOIIIEHUE Ha Bpb3kuTe cu ¢ notpedurenute (Kotasp u Kacnuone, 2009, Kotnsp u koi.,
2010). KparkoTo omucaHue Ha TO3HM MPOIEC 3BYYH JOCTA MPEIU3BUKATEIIHO: KOMIIAHHHUTE,
KOUTO MCKAT YCIEITHO JIa Ce Pa3BUBAT B OBJICIIE, C€ HACTPOMBAT KbM BBTPEIITHA OPraHU3aIlus,
npeapasnoyiaraiia KbM MPUBIMYAHETO HA TaJaHTH W TPEBPBIIAHETO Ha COOCTBEHHUTE
CITY)KHMTEIIM B Hal-JIOSTHATA TPYIIa, a KIMEHTUTE B aKTUBHH MApTHHOPHU B pactexa (George &

Weimerskirch, 1998).

Cnopen I[Iwpcu (Piercy, 2009: 6) kato 1su10 ,,MapKETUHT" € TIOJBEKIAI TEPMHUH U JOPH

OTKa3Ba Ja I'0 HM3II0JI3Ba, 3al10TO ,,r[a3apHTe“ Ca MO-BAXXHU OT CIIy4YBalIOTO CC B OTHACJA IO



MapKEeTHHT U B ACUCTBUTEIHOCT MPUBIMYAHETO U 0OCITY>KBAaHETO Ha MOTPEOUTEIHUTE € 3a1a4a
Ha 8CUYKU MEHUONCHPY B OPTaHU3AIUATA, a HE CaMO Ha €IMH-/BaMa ,,CIIelHaIucTi ‘. Bmecto
TOBa, TOW TPEANOYUTA HA yHoTpeOsBa TPOMaBUS, HO IMO-KOPEKTEH HU3pa3 ,,3aJBHKBAH OT
nazapa‘““ mpoiiec, KaTo Mo TO3M HAUWH HANOMHS, Y€ MEHHKMBHTHT Ha MapKEeTHHIOBaTa
NeHOoCT TpsAOBa Ja UMa Bpb3Ka C pEaIHOCTTA, JOKATO ,,MapKETHHT* TIpeKajieHo (popmanusupa

TOBA, KOCTO KOMITaHUATA IIPAaBHU 3a KIIMCHTUTC CH.

IIbpcu pazBuBa M CBOSI A€ 3a CTOWHOCTEH MAPKETHHI, KAaTO IpUiara B €JUH MOJEIN
B3aUMOCBBP3aHOCTTa HAa OCHUTE ,,33/I0BOJISIBAHE HA MOTpedOUTEeNnuTE™ U ,,I0TpeduTesIcKaTa
JOATHOCT: TaM KbJETO HUBaTa Ha 3aJ0BOJISBAHE Ca HUCKHU, CTaBa AyMa 3a Hail-pocTH
pa3MEHHU OTHOIICHHUS M HE MOJKE JIa CTaBa M IyMa 33 aHTQ)KUMEHT OT CTpaHa Ha OTPEeOUTEIs.
HanuBaHeTo Ha CUIM M CPEICTBA B pa3BUTHE HAa THPrOBCKaTa MapKa KOpUI¥pa rOPHOTO, HO
caMo J10 HUBO NOTPEOUTENAT J1a C€ YyBCTBa O-CBbP3aH ¢ OpaH/ia, OTKOJIKOTO PEATHO /1a My ce
MOKpPUBAT U3UCKBAHUATA, JIOKATO MApKETUHIBT, U3TPaJieH Ha OTHOIIEHUATA, HE € OazupaH
IIPOCTO Ha JIOSUIHOCT, @ Ha IIBJIHO 33/I0BOJISIBAHE HA IOTPEOUTEIICKUTE HYKIH, OT KOETO Ja
npousTrya tosiaHocTTa. C ToBa aBTOPBT 3aCTaBa 3a/l T€3aTa, Y€ CaMO MAPKETUHIOBA CTPATETus,
KOSITO 3aj1ara Ha CTOMHOCTTA, 3a Ja JOCTUTHE BUCOKU HUBA U IpH ABarta ¢akropa Ou mMoria jia
€ YCIEIIHA [TIOHACTOSIIEM, HO C BA)KHOTO YCJIOBUE, Y€ TS TPsIOBA Ja Bb3IpUEME, Ye KIIMEHTUTE
ca MHPOPMHUPAHH, YYBCTBUTEITHH KbM (AIIINBH OOCIIAaHUs U MHOTO M3ThHYEHHU B H300pa cu

(Piercy, 2009: 111).
CienBamara cTbIKa

CurnanuTe 3a TOTaJTHa MPOMsIHA He ca maiiko. M3ciensane Ha The Economist Intelligence
Unit (8 UnmonmToBa, 2016) mocousa, ye g0 2020 r. Haii-BeposiTHO TpodecHsTa ,,MapKETHHT
MEHUKBDP* 11e n3ue3He. O0oO01IeHaTa Nporuo3a Ha TO-MEHUDKBPH OT FoJIeMU KOMIIAaHUH B
CeBepHa Amepuka u A3us €, ue HeTOBUTE OTTOBOPHOCTH I1I€ C€ MpeHacoyaT KbM M3TpakIaHe
Ha nompebumencko usxcussisane. Ha mpefeH TutaH M3IH3a MOTPEOUTENCKHUS KOHTEKCT U
TBJIOOKOTO pazOupaHe Ha CBbpP3aHUTE C HETO MOTPEOUTENICKO MoBeeHne U Hamepenus. [lon
,,KOHTEKCT* cienBa ma pa3OupaMe MHOXKECTBO KOHKPETHH MOMEHTH OT €XKEIHEBHETO Ha
ayJAUTOpUsATa, BbPXY KOUTO OpaH/IOBETE MOTaT /1a BIUSAT, CTUTa MEHUKMBHTBT J1a MOXKE Ja
'Y TIPEABHU]IU U J1a Ce TIOATOTBH 3a TSX, @ HE J]a MUCIIH 32 11a3apa B aOCTpaKIMK U MOJAEIIH, KOUTO
ca TBBpJE LIUPOKH, 3a JJa 0OXBaHAT HAUCTHHA CIIyYBaIIOTO CE B CUTYallUs HA MOKYIKa WIN
koHcymanus. Ilpensuaenara ome npe3 90-re roauHM Ha MHUHAIWS BEK BbBJIHA Ha
nepcoHanu3anus Ha MapkeruHroute aerHocTH (Pine & Gilmore, 1998) Beue e ¢akr

6HaFO,Z[apCHI/IC Ha HanpCIbKa Ha TCXHOJIOTUUTC U NPEANU BCUYKO Ha MOOUJIHUTE KOMYHUKAIIUH,



KOUTO TIOJIeYaraxa BBIPOCHHTE MPOMEHH B OTHOIICHHETO KaMIaHHs/OpaHI/IPOAYKT -
koHcymarop (Trendafilov, 2016). MacoBara pekiama Mpojb/bkaBa nga ¢ (akrop, HO
OTIpe/IeNICHO KaTO €(PeKTUBHOCT OTCTHIIBA HA MEPCOHATM3UPAHUTE CHOOIICHHS, POopMHUTE HA
MOTPEOUTENICKA aHTAXHPAHOCT TOCPECTBOM COIMATHUTE MPEXH U APYyrd (HOpMHU Ha TPSK,
JIBYITIOCOYEH KOHTAaKT, OCBIICCTBSBAI ce (IIOYTH) B pEaTHO BpeMe (arIMKaliH, Y4acTHE B
UTpU, TOMOOJM U JOPU COLMATHM Kay3u). B TakaBa cUTyalusi MCHHJDKMBHTHT CIICJBA J1a CE€
ChCPEOTOUN BBPXY M3TPAXKIAHETO HAa MH(MPACTPYKTypa — Karo Opoil 3BeHa U crenuuuHu
(GYHKIIMU, KOUTO BCSKO €THO OT TSX W3IBJIHABA, YMATO 3aJla4a € Ja ,,cpema‘ moTpeouTes Ha

Pa3IMYHU TOYKH U J1a IeCcTBA ChC CHHEpruueH edekt, 000011eH o1 TEPMHUHA ,,U3KUBSIBaHe

(WRAC, 2016).

Bb3 Bpb3Kka ¢ TOpHOTO MOKEM Jia TOCOYHMM KaTo Hanpumep, ye Coca-Cola e B npomec Ha
TpaHchopMaIysa 3apajd CEPHO3HH MAapKETHHIOBH TMPOOJIEMH, MPEAAMHO TEHEPUPAHH OT
pacTSAIIOTO HETaTHBHO OTHOIIEHHE KBM 3aXapHOTO ChABPXKAHHE B HEWHHUTE MPOIYKTH H
OOBMHEHHSATA, Y€ € CpPEeJ OCHOBHHTE NPHYMHUTEIM Ha 3aTIBCTSIBAHE CPEIl MIIAJICKUTE
(Roderick, 2017a/b). IIspBara crThiKa B Ta3u mocoka e, mogobHo Ha Colgate-Palmolive u
Modeléz (Chahal, 2017; Rogers, 2017), koMnaHusaTa ga OTMEHH UTHXKHOCTTA ,, JUPEKTOP 110
MapKeTHHTa™ W Ja S 3aMEHSHU C ,,U3ITBIHUTEICH AUPEKTOpP MO pacTexa’. 3a pa3jiuka OT
Jl0ceraiHara MmojuTHKa Ha CTpora OpHEHTAlls Ha KOMITAaHMATa KbM IPOAyKTa, (POKYCHT Ha
3abJDKCHHAATA HA HOBUS TOM-MEHHKBD Ca CBBP3aHH C HWHOBAIMHUTE, TEXHOJOTHHTE U
CTpaTeruuTe 3a CTaOMJICH pacTex Ha Ou3Heca. Taka MapKETHHTOBHST OTHAEN CE CIHBA ChC
3BEeHATa 3a€TH JUPEKTHO C MOTPEOWTEIUTE M THProBCKAaTa CHIIA, a BHCIIMAT MEHUIKMBHT
NpU3HaBa, Y€ TPAJAUIMOHHUAT HAYMH Jla CE€ Ch3/laBa PacTekK Beue He paboTH. 3a MapKETHHT
CIIEIUATMCTUTE OT BCHYKH HHBA Ta3W HOBHHA O€ ClIe/IBAIO J1a ICWCTBA OCBEXABAIII0, Thil KATO
3ary0aTa Ha JIOBEpHE OT CTpaHa Ha YIPABJICHHETO HA TOJEMHUTE KOMITAHHHM B JOCETAIIHUTE
CTpaTernd W TaKTHKHA O3HAa4yaBa, Y€ € JIONUIO BPEME JIa CE€ OPMEHTHPAT KbM JBHKEHHTE OT
KOHKPETHH JIaHHH M TOJIOKUTETHOTO TIPEJICTaBsIHE Ha Iaszapa JEHCTBUS, KaKTO W Jla Ce
ChCPENOTOYAT B I'CHEPUPAHETO Ha T.HAp. ,,IPOOMBHH™ HIEH, OTKOJKOTO ABTOMATHYHO Ja

CJICABAT YTBIIKAHUTC IIBTCKU, KOUTO OUCBUAHO BCYC AaBaT ci1abu pEe3yiITaTu.

Starbucks e apyr ruraHT B cBOsSITa MHIYCTPHUS ¢ MpodOiemMu B mponaxoure. Hackopo
HOBOHA3HAUEHUAT W3NbIHUTENEH aupekrop KeBuH JIKOHCBH mpu3Ha, Y€ € HaJIULe
,CEM3MHYHA TPOMSIHA® B MOTPEOMTEICKOTO MOBEACHUE W TS 3acsira BCUYKU THPIOBIHU OT
crapata (o¢uiaiiH) THProBUs W TOBAa IO € HaKapayo Ja Mpepasriena U3 OCHOBH Kak INE ce

pa3BHBa MOBEpPEHATA MY BepHUra OTTyK HaceTHe. Toil moauepTaBa, ye Hail-BayKHUTE aClIEKTH HA



YCHEIIHUS MapKETHHT ca (JOpMHUTE Ha 3aaHTAKUPAHE HA TOTPEOUTETUTE U TUTHTATN3MpaHaTa
BpB3Ka C TsIX, KOSITO J1a MPEepacTBa B YBJICKATEIHO U €MOLMOHAIHO U3KUBSIBAaHE B TOYKATa Ha

npoxaxoa (Roderick, 2017c).
HoBusT cTap npoaykr

Konnenmusra, ye MOpoayKThT € MHOIO IOBeYe OT cOOp OT HAKaKBU (PUINYECKU
XapaKTePUCTUKU W/WJIHM POU3BECHUTE OT TAX CHbOTBETHH MOJI3U HE HUKAK HOBA, HO OIIIE B Kpast
Ha TPEIXOJHOTO CTOJIETHE, B KOHTEKCTa Ha TioOanu3anusara U OymMa Ha WMHTEPHET KaTo
KOMEpcHajHa cpefa TS NpeTbprsBa IpeocMucisHe. Jlopy camMo JBa BaXHM TEKCTa
JIeMOHCTpHUpaT To3u BakeH ¢akt. Ome npe3 1910 r. Pand berasp cnogens: ,,OnuthT Mu B
[TpokTbp & ['eMOBI Me € HayuuI1, 4e IPOU3BOIUTEIL, KOUMO Jicelae 0a Naacupa npooyKyusama
cu, mpsabea oa obmucau u 0a Hamepu peuleHue HA 3HAYUMENHO NO-WUPOK KPb2 8bNPOCU OT
TOBAa Ja HaeMe NpoJaBadyd WM Ja NyOJIWKyBa peKIaMHa 00sBa BBB BeCTHHKA™ (B
Karpanmkues, 2016: 112; noguepranoro moe). IIpe3 80-te roaunu Jlepur (2008) otmpass
MPEIN3BUKATEICTBO KbM MAPKETUHTOBHS MUT, Y€ MMa TaKuBa HequEpeHIUPYEeMHU TPOAYKTH,
KOUTO Ca CHUJIHO 1IEHOBO 4yBCTBUTENHH. Criopea HEero Helara CTOST ThKMO 0OpaTHOTO, Thi
KaTo U3TrPaKJAaHETO HA CIMOUHOCIMHO NPEeOI0diceH e U TIOCPEICTBOM HETO ThPCEHETO Ha OTIUKU
OT KOHKYPEHLIUATA € BBIPOC HA MaHuep 6 YNpasieHuemo Ha MApKemuH2o8us npoyec B
KOMIIaHUSATAa U He OMBa J1a ce OrpaHHuaBa C HAKAKBHU ,,nped3adaderu’ npedumcmed, KOUTO
CaMHST TMPOJIYKT WIM MBK MO3UIHMOHHPAHETO HAa KOHKYPEHIMATA ca 3al0XKMIH. ABTOPBHT
nojapasaens ,,IpoAyKTa™“ Ha 4YeTHMpU HHUBA: 1. OCHOBEH, 2. oyakBaH, 3. MogoOpeH u 4.
noreHuuaned (Jlesur, 2008: 131-132), karo mokayBaHETO B Ta3U CBOEOOpasHa ,iiepapxus’
3aBHCH OT BB3MOXXHOCTUTE M KEJIAHWETO Ha KOMITAHUATA, a HE OT BBHHIIHU (akTopu. Toi
HACTOSBA, Y€ KyIyBaunWTe HUKOTa HE IJIalaT MpoCcTo 3a HAKakBa 0a30Ba CTOKA KaTO CTOMAaHa,
WHBECTUIIMOHHO OaHKHpaHEe, KO3METHKa, HUTO I'bK OaHaHW, a KYIyBaT Hewjo, Koemo 2u
Haosuwasa. 110cneIHOTO € BCHIIHOCT NOTpedUTeNcKaTa CTOMHOCT, KOSITO € pealHaTa Bpb3Ka
MeEX 1y MPOU3BOAUTEN U KITUEHT, U MPEJ0CTaBs Ha MOCJIEIHUS apTyMEHTH B 10J13a Ha TOBa KOU
Opanj 1a u3depe, KOJIKO Ja TUIaTy U fanu 1a 06ae nosuieH. U ako gokbem 2000 1. KOHKYpeHTHATa
060op0Oa, M B 4aCTHOCT MAapKETUHIOBaTa JEHHOCT, ca Omyin (JOKYCHpaHU | ca ce KoJebau camo
OKOJIO BTOPO U €BEHTYAIHO TPETO HUBO, TO PEATHOTO KOHKYPEHTHO MPEAUMCTBO C€ MOCTUTa
MpeIMMHO B ,,JIOTEHIMATHOTO®, KBIETO Ca BKJIIYEHH HOBH TMPO3PEHUS OTHOCHO
3aJI0BOJISIBAHETO Ha HYXKIUTE U CMSHATa B HArJlaCUTE M HMHTEPECUTE Ha MOTPEOUTENHUTE,
pean3aifH Ha caMusl TPOIYKT W/ Ha HEroBaTa OMAaKOBKA, MHOBAIIMH B MbpUYaHali3MHTA MY,

npeaeduHUpaHe HAa TO3UIMOHHOTO MTOC/IaHKe, J00OABSHE Ha HOBH Bb3MOKHOCTH WJIH aTPUOYTH



3a HEroBOTO IIO-ITBJIHOLICHHO H3IIOJI3BAHC, HAJIMYHUECTO Ha cnez[npoz[an(6eHo 06CJIy}I(BaHe, n

OmI¢ MHOI'0 Apyru Oy, KOMTO CaMO 4Hakar J1a 6’bllaT OOMUCJICHU U BBBC/ICHU.

Enxa wmocTpanss Ha Ka3aHOTO € CHJIHO 3aHIDKCHOTO HHBO Ha JIOSUTHOCT Ha
MOTPEOUTEIIUTE HA TOJIEMHTE BEPUTH XPAHWTEIHH Mara3MHd BbB BelnkoOpHUTaHHSA W IO-
cneranHo ToBa npu auaepa TESCO mopu cren karo mocieHaTa HKOHOMUYECKaTa perecus
ornasHa Beue oriryms (Planet retail, 2014; Runham, 2015). IIpuunHata e, 4e IMEHHO KpH3aTa
€ KaTaJM3upala HOBH BIKIaHHs Y KYITyBauMTe [0 OTHOIICHHE HA CTOMHOCTTA U [apaj0KCaaIHO
Aldi u Lidl yciemno 3aB3emar nasapen gsur Ha OcTpoBa He caMo 0J1arojapeHnue Ha HUCKUTE
CH IICHH, HO U Ha MO-JaJTHOBU/IHO pa3BUBaHe Ha npejcTaBsHeTo cu karto 1su1o (Ruddick, 2015).
Bcuuko 10TyK ujBa qa mokaxe (4 1a MOTBbPIM Pa3yMHOCTTA M IPAKTHYHOCTTA B H3BOJIUTE Ha
JIeBHT), ye CTOMHOCTHOTO MPEIOKEHHE HE € CAMO M €IMHCTBEHO CBBP3aHO C TOJIEMH Pa3X0Iu
WM CHOTBETHO C MPEUTaraHeTo Ha HUCKHU IIEHH, a C YMEJIO MPEJICTaBAHe Ha CTOMHOCTTA TpeT

MOTpeOUTEIICKATa TPYIIA.

AKoO ce BbpHEM 32 MOMEHT KbM Ka3zyca Ha Coca-Cola, cTaOumHUAT cnaja B MpogaxouTe
Ha HamUTKaTa Mpe3 MOCIETHUTE TOAWHU (IOYTH) B riodajieH Mamald MOXe Ja ce O0siCHU
CHBCEM JIOTHYHO C M3YEPIIBAHETO HA UJICU KaK Ja Ce 3abPXKU UHTEpEca Ha MOTPEOUTEIUTE KbM
€IUH TPOAYKT, KOWTO € TOJKOBA IMO3HAT, HO CHIUIEBPEMEHHO U TOJKOBa TPYAHO aa ObAe
MIPOMEHEH, Y€ 3amouBa Jia 0b/¢e ,,3a0paBsH™. 1 BCMUKO TOBa ce CIy4Ba BHIIPEKH YCUITUATA HA
KOMITIaHUATA JIa ChCPENOTOYM KOMYHHKAIMOHHUTE CH KAaMIIAaHUU BBPXY MOTPEOUTETICKOTO
W3KUBSIBAHE - OYTUIIKY C PA3JIMYHU JIMYHU UMEHA, U3IIMCAHU BHPXY ETUKETHTE UM, CbOOpa3eHU
ChC CHOTBETHHS Ta3ap, UTPU C KauBaHE OHJAWH HAa CHUMKH Ha MOTpeOuTenn Ha GoHa Ha
,komenuus* kamuoH Ha Coca-Cola, onuT fa ce 1aHcupa uHTepecHo 3eneHara ,,Coca-Cola Life*

C TOMOIIITa Ha YCTPOMCTBA 3a ,,JJ00aBeHa™ peasHoCT.

3ak/royeHue

MHoro ¢aktopu Onpeaessid MOHATHETO MApKETUHT W JEHHOCTTa, C KOATO TOW ce
CBBp3Ba B OW3HEC OpraHU3AIHMHUTE Ca CE€ MPOMEHWIM OT BpPEMETO Ha BBBEKIAHETO HA
JUCLIUIUIMHATA MBPBO KAaTO AaKaJE€MHYE€H KypC, a B TMOCJIEICTBHE W KAaTO MEHHIKBPCKO
HampasieHue. OT mouTu JurcBama Qurypa, TOTpEeOUTENSAT ce € MPEeBbpHAlI HE MPOCTO B
OCHOBEH M3TOYHUK Ha HJIeH 3a 100aBeHa CTOMHOCT, HO U MPSK YYaCTHUK B HEHHOTO Ch3/IaBaHE.
[To3BonsiBam cu ga mocoya, 4ye TOH € ,,[IETUAT €JIEMEHT * Ha MUKCa U JOMUHHUpAILATa MYy POJIS
TeIrbpBA 1€ CE yCellla, Thil KaTo cTabuiTHO 3aB3eMa kareropusi cien kareropust (Kotasp u kod.,

2010) 3aToBa U OCHOBHATa TCHACHLIUA, KOATO BCUC ONPCACIA JHCBHUA PCI B YIIPABJICHUCTO



Ha MapKeTHHIa Ce€ Hapuya ,,JIOTPEOMTENCKO H3KUBABaHE, a Ch3JABAHETO Ha COOCTBEH
KOHTEKCT OT CTpaHa Ha MapKUTE€ M KOMIIAHMMTE, THhPCEIId BHHUMAaHHUETO U KOMEPCHAIHO
yCIIEIIEeH OT3BYK Y TapreTupaHaTa ayJAuTOpHs, ca Beue KII0YOB Mpo0sIeM 3a peliaBaHe He cliej
KaTo OCHOBHHUAT IPOAYKT € Bede rOTOB 3a M3JIM3aHE Ha Ia3apa, a Olle KOraro CaMusT TOH

HaMHpa €/IBa Ha HﬂeﬁHO HHBO.
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